
Do you import or produce articles? 
 
      Then perhaps you should consider an informative training session    

 specifically for companies like yours  --- 
 
HOW TO COMPLY WITH REACH SVHC-IN-ARTICLE 

REQUIREMENTS                                                        
a training offered by Tetra Tech, International  in partnership with EPR Consulting and 

Granta Design 
January 28, 2010 

 
 

The majority of REACH guidance 
documents and trainings sessions have 
focused on the registration requirements and 
on SIEF activities.  Companies who produce 
primarily articles have not had significant 
opportunities to receive guidance on 
complying with their obligations which are 
most notably: Communication, Notification, 
Authorization and Restrictions. 
 
In June 2009 we now have a Candidate 
(SVHC) List of 15 substances and the 
emerging expectation that this list will grow 
significantly in very short order.  We also 
are now seeing the first waves of 
enforcement information released by the 
member states and indeed violation of 

Article 33 will entail fines and penalties 
(including prison terms, for at least one 
member state) for noncompliant companies. 
 
Because guidance and training for 
companies who produce articles has been 
very limited you may want to consider 
taking advantage of one of these sessions to 
get a focused, customized look at the 
requirements which are directly applicable 
to your company.  
 
One of the major questions for companies 
has been how to collect, manage and report 
SVHC information.  We will provide a live 
demonstration of a software tool that will 
help manage SVHCs.

 COURSE CONTENT  
(all sessions are in English) 

 
• What are the REACH requirements for articles producers? 

o Communication 
o Notification 
o Authorization 
o Restriction 

• How to manage SVHC data 
o Which formats should you use to collect data? 
o What types of databases can be used to store, compile and assess SVHC data? 
o What are the best SVHC data tracking tools to use? 

• Communicating SVHC information with suppliers and customers 
o Getting your suppliers to provide SVHC information to you 
o Which SVHCs should you ask for?   
o How much time to expect for responses? 
o Writing appropriate terms and conditions into supplier and customer contracts to 

enforce the requirement for communicating SVHC information 
o Satisfying customer requests for SVHC information 



o How to report SVHC information to customers, regulators and enforcement 
authorities 

o How to address confidentiality concerns

Thursday Jan 28, 2010 2.00 – 5.30 (GMT) 
Coventry TechnoCentre 

Coventry University Technology Park 
Puma Way, Coventry 

CV1 2TT 
 

Name _________________________ 
Company_______________________ 
Address________________________ 
City___________________________ 
Member State___________________ 
Email Address___________________ 
Phone Number___________________ 
Credit Card and #_________________ 
Expiration Date__________________ 

 
Please email completed form to – 

reach@tetratech.com,                            
or fax to –         011 49 6374 802 390 

 
Registration fees: 

(by December 18th) – 350 £ 
(by January 22nd) – 390 £ 

 
For further information – 

Tetra Tech International, Inc.  
Fuchsstrasse 1  

67688 Rodenbach, Germany  
Phone: 011 49 6374 802 388  
E-mail: reach@tetratech.com 

www.tetratech.com/reach 

 
About Tetra Tech, International 
Tetra Tech is a publicly traded company with 10,000 employees.  Tetra Tech is the REACH program 
manager for the automotive industry REACH action group (funded by General Motors, Ford, Chrysler, 
Honda and Toyota) and has provided face-to-face REACH classroom training for approximately 800 
companies in 2008 and 2009.  We have also provided these trainings for aerospace, electronics, cosmetics, 
pharmaceutical and consumer products companies. 
 
Our approach is to teach companies how to design the most cost-effective solution to REACH and put in 
place a strategy that will meet their needs without the burden of full SIEF or Consortium involvement.  We 
firmly believe that many small-to-medium companies can be REACH compliant without spending money on 
SIEF activities.  But it is very important to make certain the correct strategy is in place to avoid unpleasant 
surprises if you choose this dormant route.  
 
 
 

         


